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REGISTRATION INFORMATION

USA Hardwood Mission to India 2007 

Sponsored by the Hardwood States Export Group, AHEC & ARC
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PARTICIPATION AGREEMENT

USA Hardwood Mission to India 2007 

Sponsored by the Hardwood States Export Group, AHEC & ARC

Hardwood States Export Group agrees to:  

· Provide and coordinate arrangements for USA Hardwood Mission to India for any US hardwood company, providing 2-4 site visits per city, minimally 10 one-on-one business appointments per city or region (Delhi, Mumbai, Bangalore/Mysore), and arrangement options (at company expense) for individualized business development during one day at each city.  

· Provide timely information for group discounts on lodging and airfare.

· Provide options (at individual expense) for alternative site seeing options.  
· Provide referral information for coordinated shipping if necessary.  
Participating companies agree to:

· Submit a completed and signed participation agreement, 200 word company profile, and logo by April 2, 2007, or as soon as possible afterward if space is available. 

· Pay $400 registration fee, payable to “American Hardwood Export Council” and send to HSEG Activity Manager, D. Wayne Bender.

· Pay travel, hotel, and shipping expenses directly to vendors or Travel Ease, Inc.

· If necessary, prepare shipping documentation and abide by all shipping regulations, deadlines, and phytosanitary regulations.

· Adhere to the schedule of the mission and honor all pre-arranged business appointments.

· Provide small display of product and materials including company profiles, brochures, etc.

· Promote only those products manufactured in the US with a minimum of 50 percent origin agricultural content by 

weight.

· Indemnify the Hardwood States Export Group, AHEC, USDA, and individual state offices participating in this event from any loss or other claims resulting from participating in this activity.

· Upon completion of this activity, complete an immediate and six-month evaluation, and provide information 

regarding increased export sales in this target market resulting from this activity.

I, ____________________________________  have read, understand, and agree to the conditions state above.

                                                     PRINT NAME                       

SIGNATURE:   _________________________________    Date:  _______________________

COMPANY:  ___________________________________    State:  _______________________

Please return this Page 1 and this signed document and your company profile to:

Pennsylvania Hardwoods Development Council

 c/o Wayne Bender

Fax:  717-705-0663

Deadline:  April 2, 2007 or after if space is available!  Absolute deadline:  May 1, 2007

Questions call 717-772-3715 or Email: dbender@state.pa.us
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Indiana, Kentucky, Mississippi, 


New York, North Carolina, Ohio, Pennsylvania, Tennessee, 


Virginia, West Virginia





Register to participate in USA Hardwood Mission to India, coordinated by the Hardwood States Export Group, AHEC & ARC





In an effort to assist American hardwood suppliers with access to the growing market for American hardwood in India, the Hardwood States Export Group has organized in cooperation with the American Hardwood Export Council and the Appalachian Regional Commission, a 10-day mission to three major markets in India:  New Delhi, Mumbai, and Bangalore/Mysore.  The mission will include a full day of site visits in each city, a day of one-on-one business meetings and educational seminars in each city, and a free day for companies to follow up directly on business leads.  The mission will be September 19-29, 2007.  Registration cost is $400.  This will cover the costs of all business meetings, site visits, group ground transportation, educational seminars, and evening receptions.  Additional costs paid by participants will be for international flight to India and domestic flights within India, hotels, meals, and costs associated with your free day for business and/or sightseeing.   Interpreters will not be needed.  





If you are interested in participating in USA Hardwood Mission to India 2007, please complete the form below and page 3 and fax it back to PA Hardoods Development Office, c/o Wayne Bender at 717-705-0663.  For questions, call 717-772-3715.





What is the Hardwood States Export Group?


The Hardwood States Export Group is a coalition of trade specialists from Indiana, Kentucky, Mississippi, New York, North Carolina, Ohio, Pennsylvania, Tennessee, Virginia, and West Virginia, who have responsibility for international marketing for hardwood products in their respective states. The purpose of this group is to work together on multi-state projects that increase sales for US wood product companies through the development of international markets and opportunities.  Participation in this mission is not limited to participating HSEG states.  
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Please indicate the state in which your company primarily operates:  _______________________








Yes, I want to participate in the USA Hardwood Mission to India 2007.    


I am interested in this Mission opportunity; please contact me with more information. 





Company:	


Contact Person:	


Address:	


City:	 State:	 Zip:	


Phone:	 Fax:	


E-mail:	Website: ____________________________














USA Hardwood 


Mission to India 


September 19-29, 2007 


New Delhi, Mumbai, Bangalore








For more information or to register for the


 USA Hardwood Mission to India 2007,


 please complete this form and page 4 and fax it to: 


PA Hardwoods Development Council 


 c/o Wayne Bender]


Fax:  717-705-0663


Deadline:  April 2, 2007 


Questions call [Insert telephone #]














SCHEDULE:  (subject to change)


Wednesday, Sept. 19:	


   Participants arrive in New Delhi, India


Thursday, Sept. 20:	


   Site Visits to Hardwood/Furniture Industries in area


   Evening reception with US Embassy/USDA staff*


Friday, Sept. 21:


   Educational Seminars/Business Meetings/Lunch


   American Seminar:  Doing Business in India


Saturday, Sept. 22: 	


  Free Day for Individualized Business Development


  Optional:  Afternoon Coach to Agra, Tour of Taj Mahal 


  Overnight in Delhi (those who did not go to Agra)


Sunday, Sept. 23:


  Free Day for site seeing in Delhi or Agra 


  Evening flight to Mumbai, India


Monday, Sept. 24:	


   Site Visits to Hardwood/Furniture Industries in area


   Evening Reception, pending available sponsor 


Tuesday, Sept. 25:		


   Educational Seminars/Business Meetings/Lunch


   American Seminar:  Promoting KD Lumber Vs. Logs


Wednesday, Sept 26:	


   Free Day for Individualized Business Development


   Evening flight to Bangalore, India


Thursday, Sept. 27:	


   Educational Seminars/Business Meetings/Lunch 


   American Seminar:  Developing India Hardwood Market 


   Evening travel to Mysore by coach.


Friday, Sept. 28:		


   Site Visits to Hardwood/Furniture Industries                                     


Saturday, Sept. 29:	


   Free Day for Individualized Business Development


   Optional Tour of Mysore Palace, Bird Sanctuary


   Evening return to Bangalore      


   Day room use before leaving for airport to catch early morning flights to US.  


		


How do I register?





     Fax Pages 1 & 4 to your state hardwood specialist and send $400 payment (Payable to “AHEC”) and original registration pages to the HSEG Activity Manager for the India Mission:        





D. Wayne Bender, HSEG India Mission Activity Manager


Pennsylvania Hardwoods Development Council


2301 N. Cameron Street, Room 308


Harrisburg, PA  17110-9408


TEL:  +717 772 3715       FAX:  +717 705 0663


E-mail:  dbender@state.pa.us   























REGISTRATION DEADLINE:


  Registration will be accepted from any American hardwood companies on a first come, first served basis, through April 2, 2007.  Registrations will be accepted after that date if space remains and hotels remain available.  (Cost for hotels may change after April 2) Absolute deadline for registration is May 1, 2007.  The goal is to take 10-15 American companies as part of this mission.  








How is this event funded?





     The trade specialists from the ten participating states received funding through the USDA Foreign Agricultural Service in cooperation with the American Hardwood Export Council.  Under the marketing program of AHEC, the ten states are offering the option to any American hardwood company to participate in this Mission with considerable savings.  


   Companies interested in sponsoring an evening reception in New Delhi or Mumbai, should contact the Activity Manager.   Partial or full sponsorships are available.


    The Appalachian Regional Commission (ARC) has also provided a grant toward this project to help underwrite the costs on behalf of hardwood companies from the Appalachia region.  








How is this event coordinated? 


     The Hardwood States Export Group has contracted with Feedback Business Consulting Services Pvt. Ltd. with offices throughout India to coordinate the business plan for this mission.  With 21 years of experience, including several projects in the hardwood and furniture industries, Feedback will determine site visits and recruit companies for one-on-one business meetings, providing minimally 10 significant business opportunities to each participant in each city or region.  


    The Hardwood States Export Group Activity Manager will coordinate details with Feedback in consultation with AHEC, USDA, US Commerce Service and ARC.  
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MORE INFORMATION ON COSTS:





Registration:  $400


  This covers the costs of three days of site visits, 3 days of business meetings, three educational seminars, receptions, ground transportation and coordination of the event.





Airfare from the US:  $1100-$1700


   Travel Ease, Inc. has provided projected costs for international travel from Chicago, New York and Washington DC to New Delhi and return from Bangalore.  Costs very from $1100 -$1700, economy class, depending on carrier.





Domestic Airfare in India:  $330   


   Air flights from New Delhi to Mumbai, and Mumbai to Bangalore are expected to cost approximately $330.





Hotels:  $2,310


   Hotels are costly and in limited supply in India during tourist season in the fall.  Preliminary arrangements are to stay in the following quality hotels (approx. $230/night), price includes breakfast and airport transfers:


Sept. 19-21   Taj Palace, Delhi


Sept. 22*	    Hotel Taj View, Agra or Taj Palace, Delhi


Sept. 23-25   Hotel Taj President, Mumbai 


Sept. 26	        Hotel Taj Residency, Bangalore	


Sept. 27-28   Hotel Regaalis, Mysore  (Southern Star) 


 * For persons staying in Delhi, rather than taking the sightseeing option to the Taj Mahal, will stay in the same hotel but will pay an additional $130.





Sightseeing Optional Tours:  $235 


   An optional overnight visit to the Taj Mahal in Agra will cost $160, which will be offset by lower hotel costs for that night.  Additional short sightseeing options will occur in Delhi, Mumbai, and Mysore for $20-$35/day. 





How is travel coordinated?


    Mr. Mohan Raghavan, of Travel Ease, Inc. in Rochester NY will coordinate hotel arrangements for all those registered by the deadline of April 2, and pending room availability for those after the deadline.  A non-refundable deposit will be required to make hotel reservations.  For additional information or to get specific quotes for airfare, contact Mr. Raghavan  directly at:  800-333-0909 or 


Email:  mohan@etravelease.com     
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INDIA MARKET INFORMATION


   


Barriers to U.S. hardwood trade in India include minimal large-scale wood products manufacturing, government bureaucracy, and import duties that remain high despite recent reductions.  Over the next few years these barriers will become less as the Indian market increases and the economy develops. The Indian market is expected to grow slowly but significantly for the U.S. hardwood industry.  By establishing relationships early in this process, American companies will be well positioned and known once these barriers are removed.  The emerging middle class of India, with a preference for Western fashions, including flooring and furniture made with American hardwood, will help drive the market.  





The Hardwood Weekly Review, February 3, 2006 (Vol. 22, Issue 23) predicted that shipments of U.S. hardwood to India may double in 2006 over 2005, but that India will not emerge into a major market for U.S. hardwood until 2009-2010.  This market will develop slowly, but has great potential.  





According to the Wiser Trade statistics using the US Census Bureau data, export of American lumber to India increased nearly 43% in 2006 over 2005, totaling $4.3 million.  





For example, exports of lumber to India from Hardwood State Export Group states indicate:  


          State�
     2004�
   2005�
   2006�
�
North Carolina�
        12,000�
      480,809�
     926,679�
�
Pennsylvania�
      187,177�
      402,655   �
     701,060�
�
Ohio�
      366,020�
      775,611�
     455,643�
�
Tennessee�
      138,413�
        31,558�
     300,051�
�
Virginia�
        39,360�
                 0�
     109,242�
�
Mississippi�
      439,652�
      146,397�
       76,612�
�
Kentucky�
        13,680�
          8,400�
       21,840�
�
New York�
        28,664�
      218,523�
         6,364�
�
Indiana�
      243,472�
      445,368�
                0�
�
Total All States �
 $2,464,067�
 $3,521,588�
$4,347,355�
�



Continued presence in the Indian market, and patience on the part of U.S. hardwood suppliers will be the keys for success as this market develops.  





This mission will increase awareness about U.S. hardwood and suppliers in India following the IndiaWood trade show in 2006.  It will provide a continued US hardwood presence in the Indian market that showcases the extensive variety of commercially available hardwood species and products. The business meetings will also provide a platform whereby Indian wood product 


importers and manufacturers can meet, become acquainted, follow-up on contacts from IndiaWood 2006 and begin to foster new business relationships with additional U.S. suppliers. 
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